Limited Service Or Full Service?
Currently, there are basically two types of real estate service models: limited-service brokers with reduced fees and full-service brokers charging full commission, usually 6%. Coldwell Banker All State Homes Elite is a full service company. My commission is negotiable, but you will always get my full attention to your needs.

Here is the definition of "Limited": (1) confined or restricted within certain limits; (2) not attaining the highest goals or achievement; (3) having only mediocre talent or range of ability. 

Here is an excerpt from an article by Bernice Ross, Inman News Columnist you may find useful in deciding which service best meets your needs -

"...Casting Seeds of Doubt about Full-Service Brokerage
Aggressive advertising by limited-service brokers has cast a seed of doubt as to the actual value of full service. "Why spend more when we can put your property in the MLS and in the paper? We can sell your house and save you thousands!" This approach has caused the buying public to conclude that agents are compensated primarily for marketing the property. Experienced agents know this simply is not true. Top performers who earn full commissions always say the same thing: "Anybody can sell a property. It's getting it to close that's the issue." 
Furthermore, there's an assumption that all brokers are created equal with respect to negotiation ability. The firm that offers reduced services for a reduced fee would like the public to believe they will have the same outcome as a full-service broker. Tim Burrell, a highly successful agent who closed more than 200 transactions in Southern California and North Carolina, shared some interesting statistics in this regard. Tim went to the MLS and found almost all of the expired listings were listed with limited-service brokers. Tim also tracks what percentage of the sales price his properties sell for as compared to those properties listed with other agents. Tim found that while the discounter might sell for 98 percent to 102 percent of list price in Southern California, he was selling his listings at 110 percent to 115 percent of list price. I have heard the same story from top performers all over the country. When they investigate the expired and the sales prices for limited-service brokerage sales, limited service almost always results in the seller netting less money… If discounting commissions is such a good idea, why do discounters/limited-service brokers offer their clients a full-commission option?" 
- Bernice Ross, co-owner of Realestatecoach.com.
So, which would you prefer – full-service brokerage that will help you obtain the highest possible price in the shortest time or 'limited' services, which by definition means 'mediocre' and 'not attaining the highest goals or achievement'? The choice is yours; who would you like to handle your most valuable financial asset? How about full-service at discounted fees? 
For prompt, courteous, professional service, call Kenny Lee:

Direct:      1-916-271-9166 

Toll-Free: 1-888-313-5189

Visit my web site at:   www.KennyIsMyRealtor.com
